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Executive Summary

iSpecimen Inc., a technology company operating an online marketplace for human biospecimens, has filed
an amendment to its S-1registration statement for a public offering to raise up to $4.0 million. The
offering, underwritten by WestPark Capital, Inc., is critical for the company's near-term survival, as the
proceeds are projected to fund operations for only six months.

The filing reveals significant financial distress, highlighted by a negative tangible book value of $(1.19) per
share as of December 31, 2024, and a prior auditor's report containing a "going concern" warning. The
proposed use of proceeds is highly specific and raises questions, with a substantial portion of the capital
earmarked for large, non-refundable payments to third-party marketing and technology vendors. This
offering represents a high-risk, dilutive financing essential for iSpecimen to continue its operations and
pursue its technology development and marketing plans.

Filing Overview

This document is Amendment No. 3 to a Form S-1, indicating a revised prospectus for a primary capital
raise. The key components are:

e Securities Offered: Up to $4.0 million of Common Stock and/or Pre-Funded Warrants. Pre-funded
warrants are structured to allow investors to purchase shares without immediately exceeding the
4.99% beneficial ownership threshold.

o Offering Type: A firm commitment underwritten offering, meaning the underwriter is obligated to
purchase all securities being offered.

e Purpose: To raise capital for specific contractual obligations, marketing, and general working capital.

Company Profile & Strategy

e Business Model: iSpecimen operates the iSpecimen Marketplace, an "Amazon-like" platform
designed to connect life science researchers with a global network of healthcare providers supplying



human biospecimens (e.g., blood, tissue, cells) and associated data.

¢ Mission: To accelerate medical discovery by streamlining the traditionally fragmented and inefficient
process of biospecimen procurement.

e Supply & Customer Base: As of December 31, 2024, the company had contracts with approximately
76 supply partners and had served 765 customers, including biopharmaceutical companies,
diagnostic firms, and government/academic institutions.

e Corporate Status: The company is an "emerging growth company" and a "smaller reporting
company," which allows it to have reduced SEC reporting requirements and provide less extensive
disclosures to investors.

Key Offering Details & Use of Proceeds

The intended use of the net proceeds is the most critical aspect of this filing. Assuming the full $4.0 million
is raised, the company plans to allocate the funds as follows:

¢ $1,500,000 to IR Agency LLC: For marketing and advertising services.
o Term: An initial three (3) months.
o Payment: Due in full upon the closing of the offering and is non-refundable, even if
iSpecimen terminates the agreement.
¢ $1,000,000 to Sales Stack Solutions Corp.: An initial milestone payment for the acquisition and
integration of the SalesStack technology platform.
o Total Commitment: This is the first of three milestone payments totaling $2,400,000.
e Remaining Proceeds: To be used for working capital and general corporate purposes.

Key Highlights & Risk Analysis
This filing points to several significant risks and operational challenges facing iSpecimen.

¢ Extreme Financial Urgency: The statement that the proceeds will only fund operations for "at least
six (6) months" signals a critical cash shortage. This offering is not for expansion but for immediate
survival. This is further substantiated by the auditor's prior "going concern" opinion, which questions
the company's ability to continue operating without new funding.

¢ Significant Shareholder Dilution: The company has a negative net tangible book value of $(2.02)
million, or $(1.19) per share (as of Dec 31, 2024). This means its tangible liabilities exceed its
tangible assets. New investors are purchasing shares at a price substantially higher than the
company's tangible net worth, resulting in immediate and significant dilution.

¢ Unusual and Concentrated Use of Funds: Allocating $2.5 million (over 60% of the gross
proceeds) to two specific third-party vendors is a major concentration of capital.

o The $1.5 million non-refundable payment to IR Agency LLC for a three-month marketing
contract is highly unusual and represents a significant risk. The success of this expenditure is
uncertain, and the capital cannot be recovered if the marketing efforts fail to deliver results.

o The commitment to the SalesStack platform requires an additional $1.4 million in future
payments, which the company does not currently have and will need to raise through
subsequent financing.

¢ History of Stock Price Weakness: The filing notes a 1-for-20 reverse stock split was effected in
September 2024. Reverse splits are typically implemented by companies to raise their stock price to
comply with Nasdaq's minimum bid requirements and are often seen as a sign of underlying

weakness.



Conclusion

The iSpecimen Inc. S-1/A filing paints a picture of a company with an innovative business model in a
promising market but facing severe financial headwinds. The offering is a lifeline intended to meet
immediate contractual obligations and fund a high-cost, high-risk marketing and technology strategy.

Investors should view this opportunity with extreme caution. The short operational runway, significant
dilution, and the unusual structure of the planned expenditures indicate a very high-risk investment profile.
The company's ability to achieve profitability and secure additional financing beyond the next six months
remains highly uncertain.



